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~$100 - 250M Mid-Market

> Mature firm going through a
private equity buy-out

~$25-50M SMB

> Need order entry and rev rec

~$1-10M Emerging
> Need to solve billing or metrics
> Need A/P or A/R automation

Transition
Points ) )
> Need Salesforce.com integration

> Preparing for an IPO

Achieve scale through automation, control, and integration

Your best choice for
cloud financial management solutions
— but don't take our word for it.

Best-in-class cloud financial
management solutions
provider:

Automated subscription billing

Full-picture of invoicing, cash, and
collections

International
Federation
of Accountants®

platinum
(LS ISV partner

Track operational and financial data
in one place

Self-service dashboards for
everyone
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